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The Limitations of a Business Owner’s Localized Network

Private business owners navigate their company through various stages of growth,  
development, and sale.

Typically, they seek opinions from a localized network of family, friends, and business  
contacts when they need help dealing with business issues along this journey.  

When those business issues involve ‘high impact’ decisions, the more important it is for a 
private business owner to seek out the most appropriate options for help beyond  

their local network. 

Ascenum offers business owners content, tools, and service capabilities to aid an owner’s 
navigation and access to the help they need throughout their business life cycle.
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A Digital Alternative 

Ascenum offers business owners a unique and distinctive digital platform with:

Business Valuation 
Affordable, private, self-directed, fast, Finovate-awarded digital business valuation tools to 

discover the value of their most important asset - their business - in private, without 
disclosures, or unwanted solicitations 

Marketplace
A B2B Marketplace for owners to identify and connect with curated, algorithmic-matched  
Providers aligned to the characteristics of the business and needs of the business owner 

Community & Learning Center
A Community platform connecting Members with peers to facilitate networking and insightful 
decision making, and a Learning environment with curated content designed to be of value as 

a daily destination

Contact Us:  

       ascenum.com   operations@ascenum.com



Why Now Is the Time for Ascenum

Forrester’s report on digital trends indicated that “business-to-business e-commerce in the 
USA is projected to reach $1.8 trillion by 2023 and account for 17% of total B2B sales” ...  
“customers are turning to digital channels to research and acquire new financial products 
often with alternative, non-traditional providers.”
 

McKinsey & Company recognized this rise in digital acceleration citing that “today nearly 80% 
of B2B decision-makers prefer remote human interactions or digital self-service rather than 
in-person sales, which is leading to the fast growth of B2B marketplaces.”
 

A recent EY white paper noted “the opportunity to accelerate customer-centric strategies has 
made it more important than ever to understand customer needs and shift from  
product-driven engagement to customer experiences.” 

The Mintel/Comperemedia Experience survey noted that Businesses are looking for long-term 
partners. “The most important factor cited by 90% of respondents was the ability to support 
their business throughout its lifecycle.”
 

An Accenture study of Purpose Driven Digital Trends highlighted the importance of  
personalization and recognizing subscription fees that customers are willing to pay  
for tailored financial help.
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Co-Marketing Partner Benefits

Source new clients with revenue potential

Offer non-competitive services without the time and cost associated with innovation

Elevate the nature of dialogue with small and growing business owner clients

Create distinctive and differentiated customer retention and  
long-term relationship development strategies

Build long term loyalty with business owners

Earn referral revenue
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